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CAUTIONARY STATEMENTS RELEVANT TO FORWARD-LOOKING INFORMATION 
FOR THE PURPOSE OF “SAFE HARBOR” PROVISIONS OF THE PRIVATE SECURITIES LITIGATION REFORM ACT OF 1995 

This communication contains forward-looking statements within the meaning of the Private Securities Litigation Reform Act of 1995, Section 
27A of the Securities Act of 1933, as amended, and Section 21E of the Securities Exchange Act of 1934, as amended. These forward-looking 
statements generally include statements regarding the potential transaction between Chevron Corporation (“Chevron”) and Anadarko 
Petroleum Corporation (“Anadarko”), including any statements regarding the expected timetable for completing the potential transaction, 
the ability to complete the potential transaction, the expected benefits of the potential transaction (including anticipated annual operating 
cost and capital synergies and anticipated free cash flow accretion), the increase of Chevron’s share repurchase annual target, projected 
financial information, future opportunities, and any other statements regarding Chevron’s and Anadarko’s future expectations, beliefs, 
plans, objectives, results of operations, financial condition and cash flows, or future events or performance. These statements are often, but 
not always, made through the use of words or phrases such as “anticipates,” “expects,” “intends,” “plans,” “targets,” “forecasts,” “projects,” 
“believes,” “seeks,” “schedules,” “estimates,” “positions,” “pursues,” “may,” “could,” “should,” “will,” “budgets,” “outlook,” “trends,” 
“guidance,” “focus,” “on schedule,” “on track,” “is slated,” “goals,” “objectives,” “strategies,” “opportunities,” “poised” and similar 
expressions. All such forward-looking statements are based on current expectations of Chevron’s and Anadarko’s management and 
therefore involve estimates and assumptions that are subject to risks, uncertainties and other factors that could cause actual results to differ 
materially from the results expressed in the statements. Key factors that could cause actual results to differ materially from those projected 
in the forward-looking statements include the ability to obtain the requisite Anadarko stockholder approval; uncertainties as to the timing to 
consummate the potential transaction; the risk that a condition to closing the potential transaction may not be satisfied; the risk that 
regulatory approvals are not obtained or are obtained subject to conditions that are not anticipated by the parties; the effects of disruption 
to Chevron’s or Anadarko’s respective businesses; the effect of this communication on Chevron’s or Anadarko’s stock prices; the effects of 
industry, market, economic, political or regulatory conditions outside of Chevron’s or Anadarko’s control; transaction costs; Chevron’s ability 
to achieve the benefits from the proposed transaction, including the anticipated annual operating cost and capital synergies; Chevron’s 
ability to promptly, efficiently and effectively integrate acquired operations into its own operations; unknown liabilities; and the diversion of 
management time on transaction-related issues. Other important factors that could cause actual results to differ materially from those in 
the forward-looking statements are: changing crude oil and natural gas prices; changing refining, marketing and chemicals margins; 
Chevron's ability to realize anticipated cost savings and expenditure reductions; actions of competitors or regulators; timing of exploration 
expenses; timing of crude oil liftings; the competitiveness of alternate-energy sources or product substitutes; technological developments; 
the results of operations and financial condition of Chevron's suppliers, vendors, partners and equity affiliates, particularly during extended 
periods of low prices for crude oil and natural gas; the inability or failure of Chevron’s joint-venture partners to fund their share of 
operations and development activities; the potential failure to achieve expected net production from existing and future crude oil and 
natural gas development projects; potential delays in the development, construction or start-up of planned projects; the potential disruption 
or interruption of Chevron’s operations due to war, accidents, political events, civil unrest, severe weather, cyber threats and terrorist acts, 
crude oil production quotas or other actions that might be imposed by the Organization of Petroleum Exporting Countries, or other natural 
or human causes beyond Chevron’s control; changing economic, regulatory and political environments in the various countries in which 
Chevron operates; general domestic and international economic and political conditions; the potential liability for remedial actions or 
assessments under existing or future environmental regulations and litigation; significant operational, investment or product changes 
required by existing or future environmental statutes and regulations, including international agreements and national or regional 
legislation and regulatory measures to limit or reduce greenhouse gas emissions; the potential liability resulting from other pending or 
future litigation; Chevron’s future acquisition or disposition of assets or shares or the delay or failure of such transactions to close based on 
required closing conditions; the potential for gains and losses from asset dispositions or impairments; government-mandated sales, 
divestitures, recapitalizations, industry-specific taxes, tariffs, sanctions, changes in fiscal terms or restrictions on scope of company 
operations; foreign currency movements compared with the U.S. dollar; material reductions in corporate liquidity and access to debt 
markets; the effects of changed accounting rules under generally accepted accounting principles promulgated by rule-setting bodies; 
Chevron's ability to identify and mitigate the risks and hazards inherent in operating in the global energy industry; and the factors set forth 
under the heading “Risk Factors” on pages 18 through 21 of Chevron’s 2018 Annual Report on Form 10-K. Other unpredictable or unknown 
factors not discussed in this communication could also have material adverse effects on forward-looking statements. Chevron assumes no 
obligation to update any forward-looking statements, except as required by law. Readers are cautioned not to place undue reliance on these 
forward-looking statements that speak only as of the date hereof.  
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Certain terms, such as “unrisked resources,” “unrisked resource base,” “recoverable resources,” and “oil in place,” among others, may be 
used in this presentation to describe certain aspects of the company’s portfolio and oil and gas properties beyond the proved  reserves. For 
definitions of, and further information regarding, these and other terms, see the “Glossary of Energy and Financial Terms” on pages 54 
through 55 of the company’s 2018 Supplement to the Annual Report and available at Chevron.com.  As used in this presentation,  the term 
“project” may describe new upstream development activity, including phases in a multiphase development, maintenance activities, certain 
existing assets, new investments in downstream and chemicals capacity, investment in emerging and sustainable energy activities, and 
certain other activities. All of these terms are used for convenience only and are not intended as a precise description of the term “project” 
as it relates to any specific government law or regulation. 
 
As used in this presentation, the term “Chevron” and such terms as “the company,” “the corporation,” “our,” “we,” “us,” and “its” may refer 
to Chevron Corporation, one or more of its consolidated subsidiaries, or to all of them taken as a whole. All of these terms are used for 
convenience only and are not intended as a precise description of any of the separate companies, each of which manages its own affairs. 
 
Important Information for Investors And Stockholders  
 
This communication does not constitute an offer to sell or the solicitation of an offer to buy any securities or a solicitation of any vote or 
approval, nor shall there be any sale of securities in any jurisdiction in which such offer, solicitation or sale would be unlawful prior to 
registration or qualification under the securities laws of any such jurisdiction. No offer of securities shall be made except by means of a 
prospectus meeting the requirements of Section 10 of the Securities Act of 1933, as amended. In connection with the potential transaction, 
Chevron expects to file a registration statement on Form S-4 with the Securities and Exchange Commission (“SEC”) containing a preliminary 
prospectus of Chevron that also constitutes a preliminary proxy statement of Anadarko. After the registration statement is declared effective 
Anadarko will mail a definitive proxy statement/prospectus to stockholders of Anadarko. This communication is not a substitute for the 
proxy statement/prospectus or registration statement or for any other document that Chevron or Anadarko may file with the SEC and send 
to Anadarko’s stockholders in connection with the potential transaction. INVESTORS AND SECURITY HOLDERS OF CHEVRON AND ANADARKO 
ARE URGED TO READ THE PROXY STATEMENT/PROSPECTUS AND OTHER DOCUMENTS FILED WITH THE SEC CAREFULLY AND IN THEIR 
ENTIRETY WHEN THEY BECOME AVAILABLE BECAUSE THEY WILL CONTAIN IMPORTANT INFORMATION. Investors and security holders will be 
able to obtain free copies of the proxy statement/prospectus (when available) and other documents filed with the SEC by Chevron or 
Anadarko through the website maintained by the SEC at http://www.sec.gov. Copies of the documents filed with the SEC by Chevron will be 
available free of charge on Chevron’s website at http://www.chevron.com/investors and copies of the documents filed with the SEC by 
Anadarko will be available free of charge on Anadarko’s website at http://investors.anadarko.com. 
  
Chevron and Anadarko and certain of their respective directors, certain of their respective executive officers and other members of 
management and employees may be considered participants in the solicitation of proxies with respect to the potential transaction under the 
rules of the SEC. Information about the directors and executive officers of Chevron is set forth in its Annual Report on Form 10-K for the year 
ended December 31, 2018, which was filed with the SEC on February 22, 2019, and its proxy statement for its 2019 annual meeting of 
stockholders, which Chevron expects to be filed with the SEC on April 15, 2019. Information about the directors and executive officers of 
Anadarko is set forth in its Annual Report on Form 10-K for the year ended December 31, 2018, which was filed with the SEC on February 14, 
2019, and its proxy statement for its 2019 annual meeting of stockholders, which was filed with the SEC on March 29, 2019. These 
documents can be obtained free of charge from the sources indicated above. Additional information regarding the interests of such 
participants in the solicitation of proxies in respect of the potential transaction will be included in the registration statement and proxy 
statement/prospectus and other relevant materials to be filed with the SEC when they become available. 
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This transcript has been edited by Chevron Corporation.   It is generally consistent with the original conference call 
transcript.  For a replay of the Investor Conference Call, please listen to the webcast presentation posted on 
chevron.com under the headings “Investors,” “Events & Presentations.” 
 

Transcript 

 
Operator: 
Good morning, ladies and gentlemen. My name is Jonathan. I will be your conference facilitator today. 

Welcome to Chevron's First Quarter 2019 Earnings Conference Call. As a reminder, this call is being recorded. I would 
now like to turn the conference call over to the Chairman and Chief Executive Officer of Chevron Corporation, Mr. Mike 
Wirth. Please go ahead. 

 

Mike Wirth (Chairman and Chief Executive Officer, Chevron Corporation): 
All right. Thank you, Jonathan, and welcome back. We missed you. 
 
I'd like to welcome everybody to Chevron's First Quarter Earnings Call and Webcast. Our new CFO, Pierre Breber, and 
our Head of Investor Relations, Wayne Borduin, are in the call with me. We'll refer to the slides that are available on 
Chevron's website. 
 
Before we get started, please be reminded that this presentation contains estimates, projections and other forward-
looking statements. Please review the cautionary statement and important information for investors and stockholders 
on Slide 2. 
 
Moving to Slide 3. Today, I'll make a few opening comments. Pierre will review the first quarter results, and then we'll 
take your questions. 
 
As I've said before, we're well positioned to win in any environment. During our Security Analyst Meeting, we shared 
that our advantaged portfolio, strong balance sheet, low breakeven, capital discipline, and lower execution risk position 
us well to deliver superior shareholder returns. 
 
With the announced acquisition of Anadarko, our story gets even better. It builds strength on strength. We submitted 
our antitrust filing yesterday to begin regulatory approvals, and we've begun joint integration planning. We know how to 
integrate two strong companies to create an even stronger one. We've done it well on prior transactions, and we'll do it 
again. We remain confident that the transaction agreed by Chevron and Anadarko will be completed. 
 
With that, I'll turn it over to Pierre who'll take you through the financial results. 
 
Pierre Breber (Chief Financial Officer, Chevron Corporation): 
Thanks, Mike. 
 
Turning to Slide 4. Our disciplined, returns-focused approach to the business continues to drive solid earnings and cash 
flow. First quarter earnings were $2.6 billion, or $1.39 per diluted share. Excluding foreign exchange losses, earnings 
were $2.8 billion, or $1.47 per share. 
 
Cash flow from operations for the quarter was $5.1 billion. Excluding working capital changes, it was $6.3 billion. We 
maintained a strong balance sheet with a debt ratio less than 20% at quarter end. 
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During the first quarter, we increased our quarterly dividend to $1.19 per share, up 6 percent. Share repurchases during 
the quarter were around $500 million, lower than our $1 billion per quarter guidance. During the quarter, we were 
restricted from buying back shares in light of the Anadarko acquisition. 
 
Turning to Slide 5. Despite lower refining and chemical margins, cash flow was solid, and the trend is in line with full-year 
guidance. Working capital effects in the quarter consumed $1.2 billion, generally consistent with our seasonal pattern. 
 
Free cash flow excluding working capital changes was over $3 billion.  
 
Other cash flow items included pension contributions of about $325 million, asset sale proceeds of around $300 million 
and TCO co-lending of $350 million.  
 
We continue to make progress high grading our portfolio. Total asset sale proceeds since the beginning of 2018 are $2.3 
billion, and we remain on track to reach the low-end of our current three-year $5 billion to $10 billion guidance range by 
the end of this year. 
 
Slide 6 compares first quarter 2019 earnings with first quarter 2018. Earnings declined from a year ago largely due to 
lower crude oil prices and weaker downstream and chemicals margins.  
 
Special items increased earnings by $120 million due to the absence of a first quarter 2018 asset impairment. A swing in 
foreign exchange impacts decreased earnings by $266 million. 
 
Excluding special items and FX, upstream earnings were relatively flat as higher production was offset by lower 
realizations.  
 
Downstream earnings decreased by about $500 million, mostly due to weaker refining and chemicals margins coupled 
with unfavorable timing effects. 
 
The variance in the other segment was primarily the result of higher corporate charges. 
 
Turning to Slide 7. This compares results for first quarter 2019 with fourth quarter 2018. First quarter earnings were 
about $1 billion lower than the fourth quarter.  
 
Foreign exchange impacts the decreased earnings by $405 million between periods. This was partially offset by the 
absence of a project write-off.  
 
Excluding special items and FX, upstream results were flat between quarters. Lower realizations and listings were offset 
by lower depreciation and operating expenses.  
 
Downstream earnings decreased by about $600 million primarily due to unfavorable timing effects coupled with lower 
refining and marketing margins. These impacts were partly offset by lower turnaround activity this quarter.  
 
The variance in the other segment largely reflects an unfavorable swing in corporate tax items. 
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On Slide 8, first quarter 2019 oil-equivalent production increased 186,000 barrels a day or almost seven percent from 
first quarter 2018. Production exceeded three million barrels per day for the second straight quarter.  
 
Shale and tight production increased 143,000 barrels per day. First quarter unconventional production in the Permian 
was 391,000 barrels per day, in line with our guidance and up 55%.  
 
Production for major capital projects increased by 128,000 barrels per day primarily due to Wheatstone, Hebron, and 
Big Foot.  
 
Base declines were 30,000 barrels per day, net of production from new wells notably in the Gulf of Mexico. The effects 
of unplanned downtime, primarily at Gorgon, reduced production by 29,000 barrels per day. 
 
Now looking ahead. 
 
In Upstream, we continue to expect 2019 production growth to be 4 to 7 percent, excluding 2019 asset sales. We closed 
on the sale of our Denmark assets earlier this month and are evaluating bids on our U.K. North Sea assets. Our full-year 
guidance for TCO co-lending is unchanged at $2 billion dependent upon price, investment profile, and dividends. 
 
In Downstream, we expect to close on the purchase of the Pasadena refinery in the second quarter. We also expect 
“high” refinery turnaround activity, which equates to an estimated after-tax earnings impact of more than $200 million. 
 
For the second quarter, we expect restrictions on share repurchases to continue, in light of the Anadarko acquisition. 
Post-closing, we expect to buy back shares at a rate of $1.25 billion per quarter.  
 
As in the first quarter, we expect the pension contribution around $400 million, and our full year guidance for the other 
segment is unchanged at $2.4 billion. 
 
That concludes our prepared remarks. We're now ready to take your questions. Jonathan, please open the lines. 
 
 

Questions and Answers 
 
Operator 
Our first question comes from the line of Devon McDermott from Morgan Stanley. 
 
Devon McDermott (Morgan Stanley): 
I wanted to start because I'm sure it'll be asked if I don't, just on the Anadarko deal in the process there. I appreciate the 
additional color in your prepared remarks. First, can you just walk through, remind us what the time line is in key 
milestones and process from here? And any comments you could make on the competing offer from Oxy would be 
helpful as well. I'll leave it to you to take it as you like. 
 
Mike Wirth (Chairman and Chief Executive Officer, Chevron Corporation): 
Sure. The time line is probably a little different today than I would've told you a couple of weeks ago because we now 
have Anadarko's Board considering an unsolicited proposal. We made our Hart-Scott-Rodino filing yesterday. We don't 
see any material antitrust or anticompetitive issues that arise from the combination, and so we would expect that to be 
handled within a reasonable period of time [60 days] but that depends on if they come back for a second review or any 
questions. Then we have an Anadarko shareholder vote that will be scheduled and could result in a third quarter close. 
We’ve only said second half of this year, and so that would be the time line. I think we're going to wait and see what the 
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Anadarko Board has said as they're reviewing this unsolicited offer. That obviously will have some bearing on the overall 
time line. 
 
Devon McDermott: 
Yes, one follow-up. Just wanted to switch over to TCO and the co-lending. You mentioned the guidance there is 
unchanged, but any color you can give us just on the shaping and how we should think about that playing out 
throughout the year? 
 
Pierre Breber (Vice President and Chief Financial Officer, Chevron Corporation): 
Yes, Devon. This is Pierre. You should view it as roughly ratable but again, it will vary depending on prices and project 
spending and affiliate dividends. But if you think of it being roughly ratable during the course of the year, that's 
appropriate at this point in time. 
 
Operator: 
Our next question comes from the line of Phil Gresh from JPMorgan. 
 
 
Phil Gresh (JP Morgan): 
First question. In light of the competing bid that's put out there and the details behind that, I think one thing that 
surprised investors would be perhaps the degree of synergies that Oxy talked about in their proposed transaction even if 
you back out the capital reduction component. I think we've been asked about the degree of conservatism in your 
synergy forecast, but now that that's out there, I was just wondering if you would have a comment about your numbers 
and where upside could come from. 
 
Mike Wirth: 
 I'm not going to comment on the details of another offer. I'll tell you our synergies are real, and we're confident in our 
ability to achieve the $2 billion in run rate synergies in the first year post-close and delivering significant value from the 
deal.  As I mentioned earlier, we've already begun joint integration meetings with Anadarko. We have full teams from 
both companies meeting for multiple days this week. We're committed to delivering the synergies.  
 
We have a strong history of successfully integrating two companies and meeting and often exceeding our synergy 
targets, just going to go back to Gulf, Texaco, or Unocal [acquisitions]. So, this is something we've done before, and 
we're very good at it. We're very confident that we can deliver the $2 billion as we know what we know at this point.  
 
The other thing that I'll just mention is we have great confidence that we can accelerate value in the Permian, which is 
not really reflected in the cost synergies. We've indicated that we can see increased capital spending and increased 
activity in the Permian. We have a strong, contiguous position that results from this transaction. We have a royalty 
position that we can accelerate value from, and we will absolutely be able to deliver strong performance out of there.  
 
We benchmark very aggressively in the Permian on a virtually continuous basis. We benchmark well performance, well 
design, completion design, execution performance, cycle time, service facilities, efficiency, operating expense, unit cost, 
realization, all the financial metrics and do that on a regular basis.  
 
We have a strong performing Permian business that will bring value forward that is not included in that $2 billion, and so 
I think you can feel very confident that we will deliver. As we see more value there, we will be talking to you about it. 
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Phil Gresh:  
Okay. Fair enough. Just a follow-up question would be, obviously, there's more to an acquisition than just the price offer. 
I was hoping maybe could help us think through why your lower-priced offer should win from your perspective? And if 
Anadarko's Board is forced to go back and quantitatively decide that this is -- your offer is not good enough, is there a 
point at which you look at this and not consider raising a bid because this return is destructive for you to do so? 
 
Mike Wirth: 
I won't speak for the Anadarko Board, but even with information that was made public this week, our offer was viewed 
by Anadarko as superior, and we have a signed merger agreement approved unanimously by the boards of both 
companies. We strongly believe the combination of our two companies create superior long-term value for shareholders 
of the combined company.  
 
The industrial logic of our transaction is very compelling. Anadarko's assets further strengthen an already leading 
positions that we have in large and attractive shale, deepwater, and natural gas basins. It enables further portfolio high 
grading and cost reductions and focused investment in an even stronger company.  
 
Our financial position and balance sheet strength enables us to take on leverage and issue additional equity while still 
continuing to increase shareholder distributions. 
 
Our company simply has the best strategic fit. We can operate in the Gulf of Mexico in ways that others cannot. We're a 
world-class operator of LNG. We have leading performance in many different dimensions in the Permian. 
 
Our strong balance sheet mitigates risk. We will be able to leverage it [the balance sheet]. Coming out of the deal, we’ll  
be financially strong with accretive cash flow and earnings.   
 
We have no shareholder vote required to approve the transaction. And there is strong upside, on what is already a very 
strong currency, in our stock. I believe there are a whole host of reasons why we have a very compelling transaction. 
 
Operator 
Our next question comes from the line of Paul Sankey from Mizuho. 
 
 
Paul Sankey (Mizuho Securities): 
Mike, when we think about the potential bid seems a bit higher, we look at your balance sheet and obviously there's a 
tremendous amount of there, but we suspect it's not how we would be looking at potentially adding to your bed. Can 
you talk about the metrics that you're looking at in terms of Anadarko value to Chevron? 
 
Mike Wirth: 
I don’t want to cutoff Phil as he asked a question that I failed to get to which kind of ties to this.  
 
We've been very disciplined in our approach to this transaction in looking at valuation.  And I think you asked, is there a 
point of which you're done? And of course, the answer to that is yes, there is, and this isn't the time to address that 
specifically. But we've said we will do things that are value-creating for our shareholders, and we don't need to do 
anything.  We've got a very strong story without doing a transaction. 
 
Paul, to your question, we look at a whole host of metrics, and some of the primary ones are the accretion metrics. Does 
this give us accretive free cash flow after capital spending? Does it give us accretive earnings? Do we get a strong return 
on this investment? And does it give us the investment queue and opportunities over time to continue to improve 
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return on capital? which the entire industry is working to improve. And this does give us over 10 billion barrels of 
resource at less than $3 a barrel, which is an attractive resource acquisition cost. And so, there are a whole host of 
metrics that we look at.   
 
Pierre Breber: 
Paul, I don't know if your question was getting to the mix of the equity in cash. I mean, we've talked about the 75-25 
split that was mutually agreed to [with] Anadarko shareholders wanting exposure to Chevron stock. We have very good 
stock, but clearly, we have the capacity to have alternative structures. We could have put more cash in if that's what 
Anadarko wanted to do, but we agreed to where we ended up. 
 
Paul Sankey: 
It does seem like you have a great fit. Can you talk a little bit about Mozambique and how you see that? I think that's 
one of the differentiators between you and Oxy. 
 
Mike Wirth:  
Sure. As I discussed on the call a couple of weeks ago, we view Mozambique as a world-class gas resource. We're 
pleased with the progress that the project has made. It's a very cost-competitive LNG project and that matters. We do 
not intend to slow the project time line down. We think that there's a good team of people working on this, and that 
they've been a good job.  
 
I plan to visit Mozambique soon to see the site visit with both government leaders and people working on the project 
there. We think Mozambique is a good fit in our portfolio and within our strengths, so we like the project. We believe 
we can bring value to the project and our balance sheet can support the project. We are experienced in shipping and 
this project will have a large shipping component. So, I think there are ways we can improve and enhance execution and 
value while mitigating risk associated with the project. 
 
Operator 
Our next question comes from the line of Jason Gammel with Jefferies. 
 
 
Jason Gammel (Jefferies): 
I guess my first question is related to your ability to operate in the Permian, and the reason I say that is the competing 
bidder has talked about their ability to create the most return enhancement and their superiority as an operator. So, 
Mike, can you address where you think you benchmark relative to competition in terms of Permian development right 
now? 
 
Mike Wirth: 
I mentioned earlier that we benchmark a wide range of metrics, and you really need to look at performance in all the 
dimensions. There are ways, that we've seen in the past, Permian operators will optimize certain metrics, particularly 
things like early production. We’re very careful about choke management to deliver the best ultimate recovery, but 
there are other operators that run with their chokes wide open and can show very strong early production numbers. You 
look at it a year out, and there's quite a different [production] picture that you see.  
 
Number one, I would say you have to be very careful about which metrics you look at, and we're focused on value 
creation and returns. Short-term production is not the goal, and we're really looking at driving long-term recoveries, a 
capital-efficient model that generates leading EURs, low cost per barrel and high returns. If you take that and you put it 
together with an advantaged royalty position -- we can deliver value that is difficult for anyone else to match.  
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Over time, a company like ours has a technology capacity that few others have, and we can add even more value as we 
drive cost down further, as we improve recoveries, and as we see technology do what it always does, which is unlock 
greater degrees of performance. I will simply say that we look at our metrics and performance through a value lens, not 
a production lens. 
 
Jason Gammel: 
Appreciate that, Mike. My follow-up question is at the time you announced the transaction, you did raise the target on 
annual buybacks to $5 billion from what had been $4 billion. I appreciate the run rates right now are affected by the 
transaction being in public domain. But was the increase to $5 billion contingent upon the deal completing? Or is that a 
run rate you would expect to have regardless? 
 
Mike Wirth: 
It was an announcement we made to indicate our strong confidence in the cash flow accretion and value creation that 
this transaction enables, and so it is tied to the transaction. And as I said, we've got a strong case of pre-existing the 
transaction with an increase from a run rate of $3 billion last year to a run rate of $4 billion this year, and so the step-up 
to $5 billion was a signal that this deal makes this even stronger. 
 
Pierre Breber: 
If I can just clarify, the first quarter buyback was lower, Jason, as you said. We had to stop buying back shares [due to 
transaction restrictions]. We thought it was prudent [to stop] if we believed we could be in possession of material 
nonpublic information related to the transaction. We expect these restrictions to continue in the second quarter. 
Circumstances could change, and we could be able to buy back shares from time to time, but right now, you should 
expect low to no buybacks in the second quarter. And then again, post-closing, we intend to increase the rate to $5 
billion annually or $1.25 billion per quarter. 
 
Operator: 
Our next question comes from the line of Raj Borkhataria from RBC Capital Markets. 
 
 
Biraj Borkhataria (RBC): 
I just had one on your exploration strategy and this also relates to Anadarko. We talk a lot about the Permian in terms of 
synergies, but it seems like also quite a level of upside to exploration if you combine in the two portfolios and 
infrastructure-led exploration strategy. Can you just talk a little bit about that and how you're thinking about that on the 
basis that this transaction if it does close? And then the second question is there was a couple of articles over the year 
around you are transferring your Permian royalty interest into a new subsidiary. I was wondering if there's anything to 
that or that's just a non-news. 
 
Mike Wirth: 
So, the first one, exploration in the Gulf of Mexico. We've talked earlier about the fact that we would see exploration 
synergies as we bring the two companies together and our exploration portfolios, and we talked about the fact that he 
would have a very powerful infrastructure position in the deepwater. When you combine that with extended reach 
tiebacks, which are in the final phases of technical qualifications to significantly extend the length of tiebacks that we 
can do, we can cover a lot of the Gulf of Mexico without necessarily needing new surface infrastructure. This allows us 
to explore for accumulations that might not be economic enough on a stand-alone basis to support a new greenfield 
project, but that could be developed through drilling and tieback into existing platforms. So, it really enables a very 
different approach to exploration and I think a much higher return, shorter-cycle, lower-risk way to look at the next 
phase of development in the deepwater Gulf of Mexico. Not to say we won’t have some greenfield projects because, 
certainly, there could be circumstances where that becomes the right economic outcome.  
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I'd also point out that we're an equity holder in the discovery that was just announced this week, the Blacktip discovery, 
which Shell is the operator on, encountered over 400 feet of net pay. It's about 30 miles away from Perdido and Whale. 
We continue to see discoveries and we've got great strengths in an area that has a tremendous resource opportunity. 
The challenge is to find ways to deliver it and generate better returns out of that.  
 
Your question on the Permian royalty, what we've done is consolidated all of our royalty into an entity, which allows us 
to manage that royalty with focus and efficiency while ensuring that as activity in the Permian continues to grow, that 
royalty is properly accounted for, collected, and managed.  
 
It certainly opens up options to do things that you've seen others do. I don't want to indicate that we would or would 
not do that, but it certainly positions us with an entity that could enable those kinds of alternatives. 
 
Operator: 
Our next question comes from the line of Neil Mehta from Goldman Sachs. 
 
 
Neil Mehta (Goldman Sachs): Congrats, Pierre, again on the new role. So, the first question I had was actually in the oil 
macro two months away from the OPEC meeting, prices have clearly been very firm here off bottom in 2019. Mike, just 
want to your perspective on some of the moving pieces as it relates to macro. Has your view that we're in an age of 
abundance fundamentally changed as we had a more conservative worldview? Or do you think price has been artificially 
lifted by OPEC cuts? And how do you think about OPEC behavior from here? Not asking you to forecast the price but 
your unique position to comment, given the fact that you play across the value chain and you operate in some of these 
countries. 
 
Mike Wirth: 
Global demand continues to be strong. We're seeing demand go up by over 1 million barrels per day again this year. We 
had a very strong GDP number for the first quarter in the U.S., I think surprisingly strong that has come out today, and 
we've consistently said that we don't see evidence of weakening around the world.  
 
We're [Chevron]across the value chain in many different products and many different geographies. Economic growth 
looks solid, and demand growth continues to march upward. At the end of last year, as we saw some weakness, there 
were concerns about trade in China and economic activity, and those have somewhat receded.  
 
On the supply side, you've got the useful set of dynamics underway? There is geopolitical issues with the Iran waivers 
not being extended, which creates the prospect of some tightness. Venezuela continues to be very difficult. Libya is in 
and out of the news, and so you have some of the same things that create concerns and real tightness in some cases on 
the supply side. There’s also have OPEC plus the non-OPEC countries, which for the last few years have demonstrated 
the resolve to manage their supply in a way that's consistent with more stable markets. I think you still have OPEC in a 
place where they do play a role in creating a forward expectation on the supply side, and so in some ways, the dynamics, 
while the specifics of which countries might have supply issues and how the global demand picture shapes up it's a story 
of forward expectations on supply and demand and then the geopolitical overlay that can change that. 
 
Fundamentally, we still believe that the world needs more of all types of energy, and so we're in favor of renewable 
energy. We're in favor of conventional energy and economics, markets and technologies sorting out what the best mix is 
in each country around the world. There is no shortage of resource to be developed, and so costs matter and we 
continue to drive to be very competitive from a cost of supply standpoint. So, I'm not sure I gave you anything really 
brand-new there, but that's how I see it. 
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Neil Mehta: 
That's helpful. And just the follow-up from our side is if we were to take the Anadarko transaction out of the equation, 
the concerns some investors have expressed over the course of the year has been does Chevron have the portfolio that 
to thrive in 2023 to 2028? And you kind of gave us some flavor of what that looks like at the Analyst Day post the 
Permian ramp and post Tengiz. What's that next wedge of growth? And it sort of begs the question was the Anadarko 
potential transaction, an offensive transaction or a defensive transaction? So I just want to give you the opportunity to 
respond that because I think your view here is that you do have a stand-alone opportunity set independent of the 
transaction, but it's certainly something that's been brought up by investors. 
 
Mike Wirth: 
Yes. Absolutely. I said it in March and I'll say it again. We do not have resource anxiety. We've been replacing reserves. 
We have nearly 70 billion barrels of resource. We've given transparency on the production outcome for 5 years because 
people have wanted to see a longer view on that, and so you see our 3% to 4% growth now steadily being delivered over 
5 years. This has been difficult for companies to do consistently and over an extended period at the same scale of our 
company.   We're very confident that we can [deliver that production], and we stopped at 5 years [of guidance] just as a 
matter of convention, not because we think there's a problem after that [period of time]. Unconventional production 
does not flatten out after 2023.  
 
Our Permian position has decades of resource, not a few years. We highlighted our other shale and tight resource 
positions, which are in the early stages of development and continue to have very strong performance metrics and 
economics. These are converging toward Permian-level economics, which is really the goal that we put forth.  
 
On the call I’ve mentioned a little bit about deepwater where we have Anchor Ballymore, Whale, and now Blacktip. We 
have the ability to bring tiebacks into a larger system or into the existing system. We have acreage in Brazil, in Mexico, in 
West Africa. We have positions around the world. We’re still operating in Venezuela where there's an enormous amount 
of resource. We have production offline in the Partitioned Zone. I'll stop there but I'll simply say that the opportunities 
for us to invest in and develop resources that we hold today extends well beyond 2023. [Resource development] is a 
function of which projects compete the best for capital investment. There is a lot of short-cycle stuff in there which is 
pretty low-risks as well as some longer cycle things that are larger. I think you'll see a blend of those deliver strong 
future economic outcomes, which is what drives our decisions, not production targets. But think of the cupboard –as 
being full, not empty. 
 
Operator 
Our next question comes from the line of Blake Fernandez from Simmons Energy. 
 
 
Blake Fernandez (Simmons): 
Pierre, I'm sorry to flood the buybacks, but I just want to make sure I'm 100% sure on this. Is it fair to say 2Q buybacks 
should essentially be zero? And assuming that is the case, even when you ramp up to $1.25 billion per quarter, 
obviously, on a full year basis, we're going to come in below that $4 billion number due to the Anadarko deal? Is that the 
correct way to look at it? 
 
Pierre Breber 
Yes, the $4 billion guidance did not anticipate a transaction or an acquisition at the time. There are two restrictions that 
we're operating under. One is when we're in possession of material nonpublic information (we're not allowed to buy 
back shares). If and when that clears itself up, other restrictions on buybacks occur when there's a business combination 
happening, and equities could be issued. You can't buy back during the proxy solicitation.  And other limitations exist on 
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buybacks related to historical buyback rates. We're operating under a different regime here during the transaction. We 
have talked about the gross debt ratio being below 20%. We have lots of capacity to increase it. The guidance is low or 
no buybacks in the second quarter. After closing, we plan to increase the buyback rate as guided [to $5 billion per year] 
and won't be encumbered by restrictions tied to the acquisition. 
 
Blake Fernandez: 
Very clear. The second question is really on the Permian and more in the gas side. I know you worked a lot to get firm 
takeaway capacity on the crude side while pricing has been really weak. Can you talk about, I guess, what alleviation 
avenue you have on that side as far as takeaway or improving your price realizations as you continue to grow there? 
 
Mike Wirth: 
Yes. I'll take that Blake, and then Pierre might have some perspective as well. We've got takeaway capacity for all our 
production. And whether it's oil, NGLs or gas, we're moving it to market.  We are not engaged in routine flaring and 
would not intend to flare gas to enable production, and we have a little bit of dry gas [production]. If you don't have 
liquids right now, sometimes it's better to just keep that gas in the ground [to wait for] a better market. Our current 
production in the Permian is 75% liquids and 25% gas. We're focusing on liquid-rich benches. And as we’ve described, 
and you alluded to, we've been looking at takeaway capacity several quarters ahead of our production.  I think what 
you're seeing in the market is something that you should expect to see for a number of future years – there are a lot of 
people out there that are developing resource and lot of people investing in midstream infrastructure.  There are going 
to be times when those all sync up, and you’ll see pretty normal transportation type differentials, and you'll see other 
periods of time where the market anticipates some tightness, and you'll see differentials widen out.  
 
I know it has been pretty ugly here lately. Kinder Morgan has got some pipes that come online this year and next year, 
which probably starts to change that equation. The Mexico market has been a little slower to come than people 
expected, and we've got some exposure in our portfolio, but it's not anything that is material in the scope of our 
company. We're well positioned on takeaway capacity across all the commodities to support our production into the 
future. 
 
 
Operator 
Our next question comes the line of Jon Rigby from UBS. 
 
 
Jonathon Rigby (UBS) 
It's around the CapEx side and the capital side of the transaction actually. The first is something I don't think has got 
enough attention is the high grading process that will -- that you intend to indulge in after the deal closes. I just wanted 
to explore that because as we think about -- as we start to look at the future combination, we need to think about what 
it is you might be doing around that. So, I just wanted to confirm whether you see that as part of the sort of value 
proposition that you -- value to be delivered through that disposal process and this is a portfolio management that you 
can do. Secondly is whether that process is already underway. And thirdly, whether you can maybe lift the curtain a little 
and give us some idea about not necessarily the assets but the kind of thoughts that you have around the type of 
portfolio you'd like to merge with and the things that you would be -- the criteria we should be using. And then the 
second question is I'll just add somewhat (inaudible) is the $1 billion of CapEx efficiencies that you identify as part of the 
transaction, can you just confirm that those are about doing the same thing for less rather than just ramping down 
activity, so you just can't compare like-for-like. 
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Mike Wirth: 
Okay. Well, there's a lot in there, Jon. That was well done. Let me start with the portfolio and try to frame that up for 
you and I'll come to the capital.  You asked about the process [for dispositions].  We've got an ongoing process where we 
look at high grading our portfolio. We have $2 billion to $3 billion in [annual] asset sales, on average, over a long period 
of time. We're always looking to high grade the portfolio from the strategic alignment standpoint, ensuring that the 
assets have the ability to compete for capital that will allow us to compete and deliver strong returns into the future.  
Oftentimes, those assets may not be the same ones that have competed for capital in the past.  When I was out 
[speaking to investors] last week, I mentioned when you go back about 15 years and you think about our upstream 
portfolio, Tengiz was our real flagship asset.  It was in the process of an expansion with SGI/SGP that took 100% 
production from near 350,000 to near 650,000 thousand barrels a day.  Our share of that was half.  At that point, the 
Permian was kind of out of sight, out of mind for most people.  Our Australian LNG projects had not been sanctioned.  
None of the LNG products had been sanctioned, and we were just beginning to move off of the shelf and into the 
deepwater Gulf of Mexico.  If you think about [our portfolio] today, in Australia, we're producing 400,000 barrels of 
equivalent with nice cash margins. Tengiz is on its way to 1 million barrels a day on 100% basis. Our share, half of it, is 
approximately 500,000 a day. The Permian production that we outlined is on its way to 900,000 barrels a day, our share, 
and that [production level] doesn't stop when you get to that number. The deepwater, with the combination of the 2 
companies would push close to 400,000 a day.  So we’d have 4 positions that have scale, that have resource depth and 
length, that have strong economics, and lots of running room, and we have the ability to drive costs down and returns 
up through the way we manage and invest in those resources over time.  
 
So, it's a very different portfolio than the one when we had just one major asset and a lot of other smaller ones.  In a 
number of assets, we now have the scale to compete.  We need to take a look at the rest of our portfolio and determine 
those assets that really offer the low-cost, high-return characteristics, the resource lengths and will compete for capital 
over time.  Hope you're still with us, Jon. We've got a new portfolio, and we will look to make some decisions on those 
assets that really will compete for capital that offer the resource potential and the value for our shareholders. What 
those are, we'll disclose as we get into transactions.  The capital [synergy] that we've indicated you should think of it as 
both reductions in and spend between the two companies and [greater] efficiency in that spend. We'll look at contracts 
and the ability to execute and drive capital efficiency into the system and also drive overall spend down, while at the 
same time investing more in the Permian.  We'll squeeze capital out of the combined system. We'll squeeze efficiency 
into the combined system, and find ways to accelerate activity in the Permian, which will bring value forward. 
 
Pierre Breber: 
I'll just add, and we maintain the 3% to 4% guidance on production through 2023 as a combined company. 
 
Operator 
Our next question comes from the line of Roger Read from Wells Fargo. 
 
 
Roger Read (Wells Fargo): 
Hopefully, you can hear me, and I don't believe there any problems in the background right now. I guess my kind of 
unusual situation here in terms of the bidding and typically, you put your teams together, you expect them to be very 
focused going forward. I was wondering in an environment like this, do you end up having to divert people's attention to 
dealing with what may be an ongoing process here in terms of the Anadarko bid? And then how do you think about 
managing your way through that, kind of keeping everybody doing the things they need to do plus the team that's 
focused here on the merger integration and all that stuff. 
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Mike Wirth: 
I mentioned that we've put together joint integration teams already and that they met this week, and this isn't just a 
small group of people. It’s a sizable group of people. We’ve got a playbook for doing this. We did a decade ago [with 
Unocal], and with Texaco a few years before that. We have some of the same people involved that led to those 
integrations, and those people have their eye on the ball and are focused on moving forward with things. And I'll just 
remind everyone that we’ve got a signed deal that has been approved by both boards, and we're moving forward with 
integration planning, so we can deliver value. 
 
Roger Read: 
Okay. Well, good luck on that. Maybe to flip back and think about the operations here. In the quarter, we saw a little 
lighter on the gas side globally, stronger on the crude side. Just curious how much of that is from some unplanned 
downtime I believe in Australia with the LNG. As you look going forward, this kind of global mix between oil and gas and 
taking into account maybe some dry gas remaining shut in the Permian for a while. 
 
Mike Wirth: 
I do think what you saw was primarily some downtime in one of the trains in Australia at Gorgon. Because that's a bigger 
part of our portfolio and it was down for some work, you’re seeing the impact of that.  The dry gas isn't a big number 
and so I wouldn't worry about that so much.  There was also some weather in Australia that created the impact.  The 
cyclone came through and it caused some slowdowns at Wheatstone and Gorgon.  Those are really the things that hit 
the gas production. 
 
Roger Read: 
Just really quick, a follow-up on that. Is there any planned downtime between Gorgon and Wheatstone we should 
consider in the rest of the year? 
 
Mike Wirth: 
Yes, we're moving into the normal turnaround mode now for both of those [LNG plants]. The plan at Gorgon would be 
to have only 1 train down in any given year, and so our plan right now would be to execute [the turnaround at] Gorgon 
Train 1 later this year. For upstream, in aggregate, the turnaround season really begins in the second quarter.  You can 
think about the third quarter as probably the heaviest quarter [in upstream] because we'll have a turnaround at one of 
the KTL lines at TCO.  As you go into third and the fourth quarter, you'll see one train at Gorgon down for a turnaround.  
But we're in the normal operations and turnaround cycle with our LNG plants [in Australia]. 
 
Pierre Breber: 
We generally will provide guidance if there's heavy upstream turnaround activity in the earnings call. 
 
Operator: 
Our next question comes from the line of Doug Leggate from Bank of America Merrill Lynch. 
 
 
Doug Leggate (Bank of America Merrill Lynch): 
Mike, as you know, we're big fans of what you guys have done here, but I want to ask a little bit of a sensitive question, 
if I may. There's been some speculation, I guess, some fact checking in the press that given Anadarko already had a bid 
from Oxy for their increase their change of control for their senior management. I wonder if you could speak to your 
opinion on that and what perspective you would offer in terms of perhaps the history of your discussions that maybe led 
to that point. Obviously, it's a little bit sensitive, but it's something that some shareholders are reasonably concerned 
about. 
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Mike Wirth: 
Doug, there are numerous aspects of our negotiation and the deal that will be explained in the S-4 filing.  It's premature 
and inappropriate for me to comment on any of the aspects of how this all came together.  I'd encourage you just to 
read the S4 [proxy] when it's filed. 
 
Doug Leggate: 
I know this tough one to answer so I appreciate you trying. My more specific question to Chevron is, obviously, post 
deal, there's going to be a very significant tailwind from synergies and all the things that you laid out. One assumes that 
if you did match the higher bid, does that change anything by way of your buyback plans, dividend growth trajectory, 
any of those?  What I'm really getting at is that if, for some reason, they did set a high bar and you decided not to move 
forward, realizing that unlikely, the bulk of your future growth in 2023 largely looks like a lot of it is coming from 
Permian gas. I'm just curious how absent this deal you'd be able to sustain the buybacks and commit to a strong growth 
trajectory for dividends, and I'll leave it there. 
 
Mike Wirth: 
I'm not going to speculate on what Anadarko's Board may do and how that plays out. I'll just tell you that within our 
base case, we produce 75% liquids in the Permian so it's not primarily gas. We've indicated that we expect to see our 
industry-leading cash margins sustained as production grows, and that we've initiated a buyback program that we 
intend to stick with through any reasonable commodity price environment.  So, the perceived risks that you’re 
describing are not relevant to the support of our shareholder distributions.  We're very confident in the plan we've laid 
out and our ability to deliver. 
 
Operator 
Our next question comes from the line of Sam Margolin from Wolfe Research. 
 
 
Sam Margolin (Wolfe Research): 
I just have a quick question. We've been through a lot on the Anadarko topic already. I've got a question for Pierre, a 
follow-up to that TCO topic earlier. If TCO keeps taking up the co-lending program, theoretically, it's to preserve 
dividends, but if that's happening at the same time that commodity prices are broadly higher than what was planned 
for, does that flow into the Chevron capital program as sort of like a net cash surprise? Or is the authorization part of 
your sort of free cash flow outlook and it's not dynamic what TCO decides to do? And then just as a follow-up like if it's 
the former, does Chevron then have headroom to rotate cash at the Chevron level into other things like Permian, 
incremental Permian, for example? 
 
Pierre Breber: 
No, the financing doesn't impact capital or how characterize capital.  The capital for TCO is going to be what is invested 
in the project.  That's affiliate capital so noncash capital.  What can vary, where I thought you were going, is if prices are 
higher, then there's clearly more cash generation within TCO, and therefore their ability to balance making investments 
and paying dividends is easier and might pull less on the loans.  So again, we're giving guidance on the financing, but it is 
subject to prices, the level of investment and the level of dividends. All of those are in interplay. But if prices stay higher 
longer, then that gives [TCO] more flexibility to either decrease the borrowings or increase the dividend, which in either 
case, that's more cash to the partners. Each shows up in different parts of the cash flow statement, but in neither case 
does it affect CapEx. 
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Sam Margolin: 
Okay. Yes, that's why I was asking because it sounds like there's a potential outcome were TCO is self-funding and 
inclusive of the dividend but they still uptick the co-lending in which case you got like surplus cash, but I guess it's not. It 
wouldn't affect anything else. So okay. 
 
Operator 
Our final question for today comes from the line of Jason Gabelman from Cowen. 
 
 
Jason Gabelman (Cowen and Company): 
I'm not going to ask about the Anadarko deal because it seems like it's been covered on the call. I want to actually ask 
about what's going on in California right now just given you guys have a pretty big footprint and the state legislature is in 
the process of reviewing a bill to institute a change in how oil production goes on there, kind of like the setback rules 
similar to what Colorado tried to put forth. I'm wondering what you see as potential risks, if any, to your portfolio in the 
state both on the refining side and the production side relative to that regulation. 
 
Mike Wirth: 
Okay, Jason. California has pretty impressive ideas on regulating our industry, and what you referred to is AB 345, which 
is in the assembly right now.  It wouldn't really impact downstream at all.  You can think of it as an analogous to what 
has been going on in Colorado, and the primary concern is setbacks for activity.  Our portfolio in California is primarily in 
the San Joaquin Valley, and it tends to be an area where it's not populated the same way the L.A. basin is, which is 
where historically there was a lot [activity].  The roots of our company and a lot of the industry trace their way back to 
the L.A. basin. And so, in the LA Basin you've got a much more densely populated urban and suburban land use matrix 
and there are concerns about the proximity of drilling activities to residential, schools, commercial, et cetera.  I think 
that’s what really is behind this.  We are working closely with the state government to ensure they understand the 
[potential] impacts. Others in the industry and trade associations are as well, and so it's prospective legislation that's 
being considered.  It really impacts permitting for new wells rather than things that are already in production.  We've got 
a big producing business that's online today, and I think our portfolio is in a part of the state that would likely be less 
impacted than if our production were more heavily concentrated in the L.A. basin. 
 
Okay. Thank you very much. And Jason, I think we are right about at the top of the hour here, and I know everybody is 
busy on a Friday, so I want to thank everyone for your time today. Appreciate your interest in Chevron and your 
participation on the call today. Jonathan, back over to you. 
 
Operator 
Thank you. Ladies and gentlemen, this concludes Chevron's First Quarter 2019 Earnings Conference Call. You may now 
disconnect. 
 


